European Director - Trident Membership Development & Strategies
Location: Monaco

IGY Marinas is home to some of the world’s most prestigious superyacht destinations.
Our Trident Membership Program s designed to redefine superyacht ownership, offering
unparalleled access to premium berthing, curated events, and elite experiences across
our global network.

We are now seeking a dynamic, commercially astute leader to spearhead sales and the
growth of this program in Europe. As European Director — Trident Membership
Development & Strategies, you will lead commercial strategy, membership growth, and
partnership development across multiple markets. You’ll be the driving force behind our
value proposition, ensuring our members enjoy unrivalled access to bespoke benefits,
curated experiences, and world-class services. Reporting directly to the VP of Operations
& Yacht Services, you will optimize synergy and collaboration across IGY’s sister
companies, MarineMax Superyacht Division, Fraser, and Northrop & Johnson, to align
goals and enhance the customer experience.

This position requires a relationship-focused professional with a demonstrable sales
record who can bridge strategy and execution. You will work across sales, marketing,
operations, and partner networks to position our membership program as the premier
choice fordiscerning owners, guests, and crew.

What You’ll Do
e Leadthe design and execution of integrated sales strategies to drive membership

growth, retention, and revenues.

e Managing a high-value sales pipeline using CRM tools (i.e. HubSpot); regularly
reporting on sales performance, market insights, and campaign ROI.

e Build lasting relationships with captains, owners’ representatives, lifestyle
brands, and other strategic partners.

e Oversee program development, member onboarding, and benefit delivery to
ensure an exceptional member journey.

o Represent the brand at majoryacht shows, luxury events, and industry functions
across Europe.

e Partner with internal teams to ensure consistent brand delivery across all
locations.



What We’re Looking For

Bachelor’s degree in Business, Marketing, Luxury Brand Management, or related
field.

5+ years’ experience in sales, business development, or strategic partnerships—
preferably in luxury marine, yachting, hospitality, or aviation.

Strong commercial acumen with exceptionalinterpersonal and presentation
skills.

Proven track record of delivering results in high-value, relationship-driven
environments.

Willingness to travel extensively and work across diverse international markets.

Written and verbal fluency in English.

Why Join Us

You’ll be part of a global team with an opportunity to shape the future of an exclusive,
world-class membership program. You’ll be at the centre of the superyacht lifestyle,

working with some of the most prestigious brands and destinations in the industry.

How to Apply

If you have the drive, vision, and passion to lead IGY Tridentin Europe, please send your

CV and a short cover letter outlining your relevant experience and salary expectations to

HumanResources@igymarinas.com.



